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Vision

The leading global provider
of sustainable defence technology.

Mission

We deliver cutting-edge solutions
to empower own and allied forces.
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Sustainable defence technology

Supporting the defence of free, open and democratic societies.
Products engineered for long life and resource efficiency.
Safe, inclusive workplaces and responsible value chains.

Certified compliance across every delivery.
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A Growing Nordic Defence Company

Integration, Training and Power

Nordic platform — HQ in Stockholm

236 FTE

Defence agencies and industry — Nordics and Europe

Nasdaq First North Growth Market (since 2021)
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Financial Targets & Growth Strategy

Financial targets 2027 Growth Journey to 1 000

Net sales

SEK 1000 m

492
388

EBIT margin

10%

2024 2025

B Organic growth (actual) B Organic growth (illustrative)

PAOPAS

1000

2027

# Acquired growth (illustrative)
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Integration

Business characteristics:
® Project-based and tailorized
® Modular solutions

® Small- medium sized series

PRODUCT AREA

Systems integration

e

PRODUCT AREA

Shelters



Training

Business characteristics:
" Off the shelf systems

® Scalable volumes and shorter
lead times

® Recurring revenues from software
and service offering

PRODUCT AREA

Live Fire Training
Defence & Security

PRODUCT AREA

Live Fire Training
Sports & Hunting



Business characteristics:

® Project-based and tailorized

" Long development and

delivery cycles PRODUCT AREA

= Recurring revenues from PRODUCT AREA Batteries

PRODUCT AREA
service offering

Gensets & Chargers Simulation
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A Strategic Acquisition: KT Shelter

~Expanded offering———

= Deployable hangars
add additional cutting-
edge technology to our
portfolio

2021

w5 Empowering defence.
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~Finnish footprint———

= Solid Finnish footprint,
providing a new home
market and enabling
cross-selling

~Financialimpact ——

= Strong financial
development
contributing to
fulfilment of our
financial targets

2022 2023

15. 16.1

2024 2025

I Net sales e===Ebit margin




Contract - Main Battle Tank Simulator to KNDS

BUSINESS AREA POWER

Strategic importance

= Tier-1 partnership
“ Follow-on contract
“ Long-term commitment

lv‘g‘%—T—-ﬁllF—f~EL!ﬁ;&w ~—enl
Customer Order value e T D)
KNDS - end customer SEK 126 million
Swedish Armed Forces

Solution Delivery .

%, LS i ’%‘:ﬁ> ’“‘Z‘
Simulator cabins for the 2026-2028 ] ‘\\%\»ﬂ(&"ﬂm‘y
Leopard 2 main battle tank L. !%@_'é _-:__4__33 s DU



Contract - Shelters to Kongsberg Defence & Aerospace

BUSINESS AREA INTEGRATION

Strategic importance

New OEM customer
New application
Large series

Customer

Kongsberg Defence &
Aerospace

Solution

Shelters for mobile
operator stations

Order value

SEK 148 million

Delivery

2026-2027

H

!
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The Group - Highlights & Key Figures

(SEK m)

Clear Progress in Business and Market Position

= Record-high order intake YoY, strengthening the order
book and visibility

= |Increased sales reflecting a good order book
conversion

= EBIT positive, but impacted by ongoing operational
ramp-up

Order intake Net sales

402 t 129

Order backlog EBIT margin
828 t 0.6%

Book-to-bill

3.1

= Figuresin parenthesesrefer to the same period last year.
Allfigures in the presentation are rounded to the nearest SEK million.



The Group - Net Sales and EBIT Margin by Quarter

(SEKm)
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Operating Segments - Order Intake & Order Backlog

(SEKm)
Integration Training Power
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Operating Segments - Net Sales & EBIT

(SEKm)

Integration
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Netsalesincludesinternal sales
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60

50

40

30

20

10

-10

Training

Q12025 - -1

B Netsales M EBIT

Q12026

-1

60

50

Power

B Netsales M EBIT



Summary

" Continued strong @

" Increased sales and ramp up of productio

" Execution of M&A_agenda through acquisition of KT-Shelter il 1l
A ¢ omm es @ .~~’
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Thank you!

Financial Calendar

Annual General Meeting

7 May 2026

Q2 Interim Report

5 August 2026

Q3 Interim Report

5 November 2026

Year-End Report 2026

18 February 2027
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